
2015 business climate results

1 out of 3 will replace workforce with more advanced skillsets.

barriers to growth3 out of 4 companies reported difficulty finding skilled workers.

Business Confidence
80% plan to grow their business in 
the next five years

65% plan to produce new products 
at current location

60% report an increase in revenue 
over the past year
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Business Health
rated company health 

as good or excellent
90%

38% 7 rivers region has improved as 
a place to do business

40% has stayed the 
same

over the past 5 years. . .

   From March through August 2015, 
   The Economic Development 
   Professionals group of the 
          7 Rivers Alliance conducted business 
     retention, outreach, and engagement visits 
        in 10 counties across Southwest Wisconsin, 
 Southeast Minnesota, and Northeast Iowa. The 
purpose of this outreach was to gauge business health, 
confidence and identify potential barriers to growth. 
Over 142 companies were contacted and 125 provided 
responses to a standardized survey. The results were 
analyzed by Dr. Chris Malone, Director of the Statistical 
Consulting Center at Winona State University.

This report summarizes the results of the Seven Rivers 
Alliance Business Response and Economic Development 
Survey from summer of 2015. A total of 125 business 
provided responses to this year’s survery. Respondents 
were from Iowa (16), MN (3), and WI (106). La Crosse 
County had the most number of responding companies 
with 40 (40/125 = 32%). This survey included businesses 
across the age spectrum, i.e. newer businesses to a 
business that is over 150 years old. The survey reached 
several small businesses and included over 20 businesses 
who employ more than 100 people. The three digit NAICS 
codes were provided for about 80 of the 125 business. 
There were a total of 39 unique NACIS codes represented 
by this survey. 

A commercial driver’s license was mentioned by
a few businesses as a skill-set needed. 

Over  40% of businesses expect to produce new 
products at their current location. Furthermore, 
about 85% do not expect to end production of any 

items currently being manufactured at their current 
location. this indicates a clear motive for growth in 

the coming years. 



35% of the business 
export products

most common 
locations:

Canada
MexicoEurope

Asia

       Businesses expressed 
       a change in their firms 
annual sales or revenues.

51 of them expressed 
a positive change

60

90% of businesses responded that the
company’s attitude towards the 

community was good or very good.

Perception of community Only about 10%
of business expressed

difficulty in
securing finanical

capital.

Generally speaking, regulatory issues do not 
appear to be a concern. Complexity of 

regulations was the most common concern 
expressed when realtionships exist with  

regulatory agencies. 

       Special thanks to the following individuals 
       who conducted the business outreach: 
                    Charlie Handy and Brian Fukuda, La 
                    Crosse County; Vicki Markussen, La 
       Crosse Area Chamber; David Connolly, 
       Crawford County Economic Development 
Corporation; Terry Whipple, Juneau County Economic 
Development Corporation; Steve Peterson, Monroe County 
Economic Development; Commerce & Tourism, Karen Dahl and 
Shaynan Holen, Vernon County Tourism, Promotion and 
Economic Development; Steve Bissen, Western Technical 
College; Della Schmidt and Natalie Siderius, Winona County; 
Val Reinke and Ardie Kuhse, Allamakee County Economic 
Development and Tourism; and Nikki Brevig, Decorah Area 
Chamber of Commerce. 

Business Satisfaction
expressed a positive attitude 
towards the community

remained concerned about regulatory issues 
locally but not enough to move

reported an overall increase in business 
performance during the past five years

98%
37%
90%

A substantial number of businesses
from the 7 Rivers REgion sell 

productsand services outside the 
United states. 

in addition to selling products and
services outside the u.s., nearly 30%

use suppliers out side the u.s. and
60% use suppliers across the nation.

Marketing and Trade

most businesses, about 3 out of 4, do not 
consider turnover to be a problem and about 

80% have an annual turnover rate of 10% 
or less. 


